Success Stories — Bond

Manufacturing

We have successful relationships with both existing and new manufacturing partners across the country, spanning a wide range
of subsectors. The Hartford supports these relationships through early involvement and financial planning designed to
promote stability, growth, and profitability.
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The Hartford Bond
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Here are a few of our many successful manufacturing partnerships.

Manufacturing Success Stories

Region

West

West

Southeast

Northeast

Mid-Atlantic

Type of
Business

Custom fire
apparatus
manufacturer

Chemical
manufacturer
serving water
treatment
markets

Automobile
manufacturer

Train
manufacturer

Crane and
equipment-
handling
manufacturer

Program

$5MM aggregate

$25MM aggregate

$325MM aggregate

$500MM aggregate

$20MM aggregate

Invest in specialized protection.
TheHartford.com/bond or contact your local underwriter. KThe Hartford

Reasons for Success

Established a bonding program for a stable manufacturer with
a solid operating history and demonstrated growth potential.

Sustained growth supported by long-term supply contracts
with municipalities and water districts, driving increased
bonding needs.

Required a significantincrease to an existing customs bond to
supportimport growth. Leveraging recent experience with a
similar large auto account, we placed an initial $1I00MM bond
and successfully expanded the program to $300MM within
four months.

Structured French indemnity through a Parental Counter
Guarantee to support large contract requirements and
position the account for potential co-surety participation.

Increased project activity required ongoing bonding support,
leading to the establishment of a consistent bonding
program.

The coverages and services described herein are summaries only. All bonds should be read carefully to determine suitability for your needs and to identify any exclusions, limitations or any other terms and conditions that may
specifically affect coverage. In the event of a conflict, the terms and conditions of the bond will govern. Not all coverages and services may be available for all businesses or in all states. Please contact your agent or broker for
details. Possession of these materials by a licensed insurance producer does not mean that such producer is an authorized agent of The Hartford. To ascertain such information, please contact your state Department of Insurance
or The Hartford at1-888-203-3823. All information and representations herein are as of March 2026.

Certain coverages vary by state and may not be available to all businesses. All Hartford coverages and services described on this page may be offered by one or more of the property and casualty insurance company subsidiaries of The Hartford Insurance Group,
Inc. In Texas and California, the insurance is underwritten by Hartford Accident and Indemnity Company, Hartford Fire Insurance Company, Hartford Casualty Insurance Company, Hartford Lloyd's Insurance Company, Hartford Insurance Company of the Midwest,
Navigators Insurance Company, Navigators Specialty Insurance Company, Maxum Casualty Insurance Company, Maxum Indemnity Company, Trumbull Insurance Company, Twin City Fire Insurance Company, Hartford Underwriters Insurance Company, Property

and Casualty Insurance Company of Hartford or Sentinel Insurance Company, Ltd.

The Hartford Insurance Group, Inc., (NYSE: HIG) operates through its subsidiaries, including the underwriting company Hartford Fire insurance Company, under the brand name, The Hartford®, and is headquartered in Hartford,
CT. Foradditional details, please read The Hartford’s legal notice at www.thehartford.com.
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